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“DIAMOND FARMING” 
Probate Real Estate Investing 

 
 

INTRODUCTION  
 

 
Welcome to the wonderful world of probate real estate.  This is my first 
revision since I wrote Diamond Farming in 1992.  The reason for this 
revision is not to change the system, (the probate laws have remain the same, 
“DF” works just as well today as it did back then), but to add information 
and helpful tips I have learned from deals over the years.  This system has 
earned me thousands, and I’m still amazed that so few have jumped on the 
bandwagon. 
 
Back in the early 90s, there were just two of us probate guys selling systems.  
Today, many more have jumped aboard, and even a couple of students of 
mine are selling their version of my Diamond Farming course.  None have 
stood the test of time, however, and I have been told by those in the know 
that most of these new guys are really just marketing people selling 
everything under the sun (foreclosures, REOs, fixers, probates, paper, and so 
on) without actually earning their living from doing it themselves. It’s OK. 
That’s what makes America great—free enterprise.      
 
You have purchased what many have called the best working probate system 
around.  I practice what I preach every week, and I’ve never really marketed 
this system the way it should be.  I’m too busy buying and selling probates! 
 
As a Diamond Farming student, you now have (Free) access to the student 
bulletin board, so make sure you use it.  It allows you to post questions 
regarding probates, learn from other questions posted, interact with me and 
other students from around the country, recruit partners and money, and 
most importantly, have a support group of others who share your interest.  
As a student, you also have my direct phone, fax, and email, so you can ask 
me questions or receive help on your deals.  I said MY PHONE not an 800 
number where some 3rd party person talks with you.  
 



I don’t sell other real estate niche systems (foreclosures, REOs, fixers, paper, 
or options), just probates.  You have made the right choice in ordering 
Diamond Farming, so buckle up and let’s get going! 
 
This probate system has been written for the investor who wants to 
buy/sell/keep and also for the agent who just wants another avenue to earn 
commissions.  You don’t need a real estate license to make the DF system 
work, but a RE licenses will allow you to earn on all five levels of probate 
opportunities.   Our largest paydays come from Levels 1, 4, and 5, where we 
buy probates at wholesale and resell at wholesale.   Levels 2 and 3 give us 
nice paydays while we are waiting for the big ones.    You can stay busy 
part-time or full-time with this system.  
 
With this manual as your guide, you’ll explore the world of probate real 
estate and learn where the gold mines and diamond fields are located.  Read 
carefully, follow the maps I’ve prepared for you, and you can make a small 
fortune.  Please understand, this is not a get rich quick scheme.  I won’t 
promise you the moon, but if you learn the system and have people skills (or 
partner with someone who does), you can earn an extra $50K-$100K part-
time and more full-time.  First, you must learn the system and understand 
what 99% of our fellow real estate investors and agents don’t know about 
probate; then, you must have the persistence and fortitude to stick to it.   
 
Just as I know how valuable this information can be for you, I also know 
that 95% of you probably won’t find the success you are looking for with 
DF or any other system because you lack persistence.   The easy part of this 
system is learning the paperwork, research, and rules.  The real test is having 
the persistence to stick with it as you start your probate real estate business.  
People skills will also be important, so if you don’t have them, find a partner 
who does.  You will earn much more splitting profits with such a partner 
than trying to go it alone without all the tools (general real estate knowledge, 
people skills).  I earn most of my yearly income buying, selling, and listing 
probates, and I have done so for the past 17+ years.  
 
We make money from probate investing in either good or bad real estate 
times.  In good times, it’s harder to find them, but when we go to resell, 
since we usually sell under the market, we sell fast.  In bad times (buyer 
markets), we have many more opportunities, since sellers (estates) are 
anxious to sell and will be more likely to listen to our proposals. I have 
learned during my 30 years in real estate that in good or bad times, a 



property priced below market will sell.  So, even in hard times, we prosper 
using my Diamond Farming system. 
 
Before I introduce you to my system, allow me to introduce myself and 
share with you how I became involved with this unique income opportunity.    
 
In 1974, I was licensed to sell real estate in California.  For the next 12 
years, I listed and sold over 300 homes, won numerous awards for top 
production, and even co-owned a real estate office. 
 
And yet, year in and year out, I was always on a financial roller coaster.  I 
would work hard, get many escrows going, then spend the next three months 
closing them and dealing with problems.  While I was working on the 
closings, my sales and listings would drop and so would my income.  I 
would earn $10-$15K one month, then nothing for the next two.  This drove 
me crazy and I was determined to change the pattern. 
 
Let me explain what I was looking for.  I wanted to change my pattern for 
generating income from real estate. I wanted unlimited inventory, limited 
competition from other agents and investors, and a minimum of $10K per 
payday for every buy/sell property I could find.  If I didn’t buy the property, 
I wanted to be able to earn a 6% commission by selling it to another buyer.  I 
felt this would pay me enough between escrows to meet my goal of no 
downtime (cash flow-wise).  I also wanted to start a retirement program and 
save a percentage of my real estate income while maintaining my standard 
of living.  I was determined to reach my goals, and I did.  Since there are 
only so many hours in a day, I needed to work smart, not just hard. 
 
Based on my goals, I had to gross $100K+ per year.  Even after taxes, this 
would allow me to keep my standard of living and invest for my retirement.  
I knew from experience that I didn’t want to deal in the foreclosure or REO 
arena, since there was just too much competition and the information was 
too easy to obtain.  So I started looking at other real estate avenues. 
 
As I continued my search, sometime in 1986, I discovered probate real 
estate.  There was very little information available, so I had to fork over 
$200 for my first look.  After reviewing the materials, I knew right then and 
there that this was what I wanted to do, providing the information was 
correct.  Since I was a seasoned agent at the time, I soon realized the average 
person could not do this.  I saw its potential and felt the competition would 



be almost nothing, but I also knew that I would have to dive into the 
trenches and learn from scratch.  
 
Thanks to J.B. for pointing the way, but as I tell those who ask, there were 
many holes to fill.  Over the next two years, working week in and week out, 
I perfected a system to consistently purchase probates under market and flip 
them for a profit.  I also learned how, as an agent, I could increase my 
production and income by listing and selling those probates I couldn’t 
purchase at the right discount. 
 
What I found was a financial gold mine!  There was essentially no 
competition compared to foreclosures and REOs, plus there were new files 
opened every week, so I had plenty of leads.  I could have doubled—maybe 
tripled—my previous 12 years’ real estate income had I known the secrets of 
working probate real estate.  Even so, I started cautiously, unable to believe 
that everyone could be wrong regarding the potential of probate real estate. 
 
I soon reached my goals buying and selling probates, but it was after many 
missed deals and mistakes.  I could have quit and moved on to another 
golden goose, but I hung in there because I knew I was on to something.  
Success just doesn’t happen overnight, and that’s the beauty of it; most real-
estate-minded people won’t be patient, and they’ll quit before they find 
probate success or any success with investing. 
 
Investors! Just doing this part-time (5-10 hrs/week) can give you the 
potential to earn $50-$100K per year!  Agents! Heirs are usually confused 
and in need of an expert to assist them in selling estate property. If you 
follow the Golden Rule and act with compassion and integrity, you will earn 
thousands in commissions.   You will not be an order-taker selling carpet, 
drapes, and paint, but an advisor who helps heirs through the difficult 
experience of selling a piece of property in probate.  An extra escrow per 
month is very obtainable if you know what you’re doing.  And you will 
soon, if you stick with me! 
 
Read this manual twice before you attempt to follow my system.  
Remember, Diamond Farming is based on California probate law, and your 
state’s laws may be different.  However, California’s probate process makes 
it the hardest place to do this type of investing, so it may well be easier in 
your area!  Just learn how we do it in California, then compare and adjust 
the process to your area once you know what to look for.  (There are five 



earning levels with probates, and only Level 1 deals with the IAEA in 
California.)   
 
Since 1992, we have sold DF systems in just about every state in the 
country, along with Canada and the UK, so we know you can make it work 
for you.   Put some effort into this gold mine and it will reap you the 
rewards.  I had to pay my dues and learn this on my own, so you should be 
able to put some effort into this if you really want it.  Don’t take any 
shortcuts until you have tried DF my way a few times.  Most importantly, 
don’t give up.  I promise you the deals will come.  After paying some dues 
and staying with the system, you’ll be able to pick and choose deals rather 
than accept whatever comes along. 
 
Agents and potential buyers now call me for probate properties, since over 
the years I have established a successful track record of finding good deals.  
In fact, most of my probate properties that I don’t buy myself are sold to 
other agents’ clients. I very seldom have to find my own buyer for a probate 
that I couldn’t get at my price but tied up.    
 
I will guide you through five levels of probate income opportunities; you can 
earn at each level.  Levels 1, 4, and 5 are where we find our big paydays, 
while Levels 2 and 3 allow us to earn while waiting for the big deals.   Let’s 
take a brief look at each level and what you can expect to earn there if you 
work the system every week, bounce back from setbacks, and have real 
estate savvy with people skills.  Remember, it took me a while before I had 
the system down, and I lost thousands of dollars in potential profits because 
I didn’t know what I was doing.  However, each loss placed me one step 
closer to the right way to locate good probate deals, and more importantly, 
the way to work one to a payday after finding it.  
 
NOTE: You or your partner will need to have general real estate savvy 
(contracts, evaluation, escrow, finance), or you will find it very hard to 
succeed at this.  DF assumes you have all these basic skills, so brush up or 
partner up with one who does until you learn all the basics of Real Estate.    
 
 
 
 
 
 



LEVEL 1:  
 
This is our granddaddy profit center.  Here, we find executors and/or heirs 
who need to liquidate the property fast and don’t want to wait out the high 
retail market.  This can happen for many reasons; just understand that it’s a 
numbers game.   They know coming in that we buy at a discount, and they 
happily agree to sell to us (when it works).   
 
We target our buy at 80-90% of retail (with these prices today).  We usually 
won’t fix up the property, since we want to resell fast and we like to offer a 
less-than-market resell price.  We then sell the property quickly at 5%+- 
under market (depending on our discount purchase price) and pocket the 
difference.  In recent years, our average profit range has gone up since the 
prices are higher; we now look to earn a minimum $25K profit on each 
buy/sell, or I will just broker the deal to a buyer.  Our Level 1 profits have 
recently been closer to the $40K-$60K range.   
 
As of this revision, our last three probate buys/sells have had profits of 
$45K, $50K, and $61K.  We have also just rehabbed a new probate we 
closed a month ago, for which we were paid $20K going in and expect 
another $40K going out.  I love probates! 
 
With proper training (you now have Diamond Farming), you, as an investor, 
should do 2-4 Level 1 deals per year.  Using our low-side average to stay 
conservative, you could earn $50K to $100K per year just doing this.  We 
have been buying Level 1 probates every year since I started this business; 
they are out there, but first you must know how to find them, how to control 
them, and how to close them.  You will devote 5-10 hours per week to 
researching and hunting down your probate deals.   
 
NOTE: We have been fixing up probates lately and reaping better profits.  
With the market we have been in (2004) and buyers overbidding, it has paid 
off.  We have also added baths, so anything is possible. 
 

LEVEL 1 YEARLY INCOME POTENTIAL: $50-$100K 
 

 
 
 
 



LEVEL 2:   
 
Not only do we earn from probates where the estate is willing to sell at 80-
90% of retail value, we can also earn on probates where we can’t purchase at 
our target discount price.  I will show you (investors) how to take a probate 
you have tied up (in contract) and assign it to a buyer who is willing to pay 
you for the right to purchase.  Your fee will be relative to the equity you are 
passing on to the buyer, but a $5K assignment fee is reasonable if the buyer 
is buying the probate for $15-$20K off retail.  The point here is that you can 
still earn on probates that you can’t buy at the right discount (Level 2).  You 
just have to tie it up. 
 
Agents!  You will find a buyer and charge the estate a commission (3-6%).  
This works because you will still give the estate more for the property than 
you can pay—you just factor your commission into the price for the end 
buyer.  If you do this right, you get a commission, the estate gets what they 
want, and the buyer still buys under the market.  Remember, probates 
usually aren’t fixers like foreclosures.  They are in relatively good shape.  
I’ll teach you how to establish a probate buyers bank, and when you come 
across probates you can’t or don’t want to purchase (Level 1), you can look 
to them for a Level 2 or 3 deal and earn a commission.  Plus, in most cases, 
you’re the only agent who knows the property is going to be sold. 
 
Investors:  If you use our $5K assignment fee for your Level 2 deals as a 
gauge for earning potential, you should be able to do one of these per quarter 
(four per year) for a potential $20K.  Again, this fee is relative to the equity 
you are passing on to the new buyer.   Many of these opportunities will 
present themselves if you research every week while waiting for the large 
Level 1 probates.  
 
Agents: If you’re a full-time agent, you should also be able to do one of 
these deals per quarter.  Based on an average selling price of $300K (low 
these days in California), your fee per deal, based on a 4% average 
commission, would be $12K.  Right here alone, you could add another $48K 
per year to your real estate income. 
 

LEVEL 2 YEARLY INCOME POTENTIAL 
INVESTORS: $20K    AGENTS: $48K 

 
 



LEVEL 3:  
 
This income opportunity is primarily for agents, and the upside is awesome.     
I’m still bewildered why more agents haven’t found out about this gold mine 
and still write off probate as basically unproductive.  At Level 3, you will 
find estates that don’t wish to sell at a discount but will be placing the 
property up for sale.  These executors and heirs will want high retail and will 
test the market.  They most likely will list with an agent referred from the 
estate’s attorney or a friend of the family.  I have witnessed thousands of 
loss dollars to estates from agents marketing the property as a probate.  I 
know this sounds funny, but the old probate law which was enacted to help 
the family has actually kept estates from obtaining top dollar when they go 
to sell.   
 
For now, just understand that if you do your job right, you should be able to 
convince many of these heirs to listen to your probate marketing plan, since 
you’re a specialist.  You will teach them how to sell the probate at high retail 
under the IAEA and receive more interest in the property, usually resulting 
in more net dollars to the estate.  You will treat this probate just like any 
other listing and earn 3% commission.  Using our average sales price of 
$300K, you will earn a gross commission of $9K; you should be able to do 
four of these per year for an extra $36K addition to your real estate income.   
If you’re really good and take to this, an escrow per month is not out of 
reach.   Interested yet? 
 

LEVEL 3 YEARLY INCOME POTENTIAL 
 AGENTS: $36K 

 
 
LEVEL 4:  
 
Many probates will go through the old law, court supervision, and 
confirmation process with the sale having to go to court and others having 
the right to overbid.  This is the process most investors and agents 
understand.  Anyone who is tracking probates is usually looking at 
confirmation notices and beginning their research.  They will go to court and 
overbid for the property, hopefully still receiving a under market price. 
 
I will teach you as an investor how to seek out only those probates where 
you have a chance of getting a good price without much competition in 



court.  We have made some very good Level 1 buys in court, with the last 
one earning us over $50K after we resold it 30 days later (more on this 
later).  You just need to know what to look for when researching these. 
 
Agents can use these confirmations to sell the properties to their clients.  I 
will show you how to find retail and wholesale buyers for these properties.  
You can stay very busy with Level 4, as there are court-confirmed sales 
every week.  Just don’t spin your wheels on the ones that have had too much 
exposure.  I teach you how.   2-4 Level 4 deals per year should add another 
$18K to $36K to your gross earnings.  There are rules about commissions in 
court, but on average, the worst you should do is 2%, so why not take it? 
 
Investors: using our $300K sales price, you should be able to do 2-4 Level 4 
deals per year.   You may not make $50K on each, but you will probably be 
able to make $25K by overbidding these in court, than flipping the property. 
Again, it has to be under the right circumstances.  So, using these figures, an 
investor should be able to earn another $50K to $100K per year hunting out 
Level 4 overbids. 
 

LEVEL 4 YEARLY INCOME POTENTIAL 
INVESTORS: $50-$100K   AGENTS: $36K 

 
 
LEVEL 5:  
I realized a few years back that if we didn’t obtain our full discounted price, 
we could still realize a great profit if we held on to the property for a while 
(1-2 years).  I had avoided this for the past 13 years, but then I noticed a few 
properties I passed up that were sold by the buyers within a year or so at a 
price that would have turned a great Level 1 profit.  It requires a little 
management (dealing with tenants) but the profit upside is awesome.  I will 
explain later how this works, and you should consider it; it will build in 
profits for you each year.  Level 1 profits can be made here at Level 5, but 
you have to wait 1-2 years.  So, if we did 2 of these per year, we would soon 
have two Level 1 sales each year, adding another $25K-$50K per deal.  
(And on the properties I noticed, I would have made closer to $50K; wow, 
another $50K-$100K per year.) 
 
Agents, place your investors into Level 5 probates; then, each year after the 
first, you will have 2-4 more escrows to sell, adding more to your yearly 
income. 



 
LEVEL 5 YEARLY INCOME POTENTIAL 

INVESTORS: $50K-$100K   AGENTS: $18K-$36K 
 
 
Now, let’s look at the yearly income potential for an investor working 
Levels 1, 2, 4, and 5 and an agent working all five levels. Remember, I’m an 
agent/investor, the best of both probate worlds. 
 
 
Level             Investor              Inv/Agent                  Agent 
   1                $50-$100K           $50-$100K            $18K-$36K 
   2                $20K                    $48K                      $18K-$36K 
   3                                             $28K-$36K            $18K-$36K 
   4                 $50-$100K          $50-$100K             $18K-$36K 
   5                 $50-$100K          $50-$100K             $18K-$36K 
Total              $170-$300K        $226-$384K           $90-180K 
 
 
So, as you can see, if you’re only an investor, you can realize $170K+ 
working Levels 1, 2, 4, and 5.  Agents who are also investors could realize 
close to $300K, and agents only looking to increase commissions could do 
an additional $90/180K in commissions working probates.  If this doesn’t 
get you excited, nothing will! 
 
Working full-time, you should have potential to earn this much in addition to 
your normal yearly income.  My system will only take 5-10 hours per week 
for research/letters.  I do my research three days a week and have two days 
during the week for regular business, appointments, and follow-up.   
Weekends I leave available for open houses, appointments, evaluations, or 
what I really enjoy—spending time with my family, riding my Harley to 
events, or playing music with my band. 
 
Most of your fellow investors and agents are not aware of the potential 
income they lose every year from avoiding probates.  If you ask them about 
probate real estate, the majority will tell you it is too complicated, it takes 
too long, your good buy will be overbid in court, and your commissions will 
be cut.  They are missing the boat; you, on the other hand, are right on time, 



so welcome to the world of probate real estate.  I know you will find this 
system most interesting.  

 
Please remember, it took me a few years to perfect this system back in the 
late 80s and early 90s, but I haven’t had to change anything over the last 12 
years.  This revision just adds some new tricks and information I have 
learned since I first wrote the book; nothing in the basic system has changed.  
I do have my attorney update each year to reflect changes in probate law, but 
so far, so good.  Go for it! 
 
 
 

ATTENTION INTERNET BROWSERS! 
 

Prospective DF students reading this chapter on my website, take the 
following into account before you purchase a probate system.  I’ve never 
had to issue this kind of warning before, but since 2000, a few guys who sell 
everything having to do with real estate have jumped on the probate 
bandwagon, so buyer beware!   Here are some things to think about before 
you purchase a system: 
 

1. How long have the authors been around?  (I have 17 years of 
experience buying and selling only probates.) 

 
2. Is their system rated anywhere other than their own site? (I am rated 

at John Reed’s website as the only recommended probate system. You 
can find a link to the rating on my website.) 

 
3. Have they been interviewed and verified by creditable real estate 

people?  I have been interviewed on radio talk shows, been written 
about by large city and legal newspapers, been a guest speaker at 
large investment seminars, and even had a complete chapter written 
about me in a bestselling real estate investment book.  I am also the 
only probate investment person recommended at John Reed’s Investor 
Monthly Guru rating publication.  You can find a link from my site.   

 
 
4. Are they going to try to sell you add-on services after you purchase 

their course?  I offer free consulting now and a free bulletin board for 



DF students to interact with me and other students.  There is nothing 
else to purchase. 

 
5. Are they personally accessible to you by phone? DF students have my 

personal phone number, email address, and fax number. 
 

6. Do they make their living from buying and selling probates? I work 
probates weekly and earn most of my yearly income from them. 

 
7. Do they just offer a probate system for investing, or is it one of many 

types of real estate offers (foreclosures, REOs, fixers, options)? I only 
offer a probate system, nothing else. I’m an investor/agent, not a 
marketing person. 

 
It’s your money, it’s your time, it’s your decision.  
 
I hope this helps you think before you purchase a probate system from 
anyone else.  For those who do, I wish you the best of success.  For my DF 
students, let’s move on to Chapter One and get this ball rolling.  We have 
probates to buy! 
 
 
*A funny Last Thought 
 
I recently had a phone call from a prospective “DF” student who wanted to 
ask me about my course.  He had purchased a Probate system (under $50) 
but when he asked some questions to the author, he was told to contact me 
as I’m the expert!  Now he wanted me to answer his questions so I politely 
told him I only consult with my “DF” students.  He is ordering my system so 
not only did he waste time, but he paid close to $50 more for my system 
after adding on what he paid my student for his book.   Can you believe this?   
This is not the first time I have received calls like this, all I can say is “Buyer 
Beware”….. 
 



In 1992, using the “Diamond Farming” system my investor and I earned $121,350 on 6 
probate buy/sells within 18 months in the SF Bay Area. Now you can Learn to do the same! We 
now average $40,000 per buy/sell.

In my “DIAMOND FARMING” program I will show you, STEP BY STEP, how you can earn 
thousands buying, selling or listing PROBATES as an investor, agent or both.

Level 1 Transactions

$28,000 Profit in 30 days!
Level 1 Purchase in San Leandro.

This was a true Diamond for us. I found this Probate from 
an owner who was living in New Mexico. His wife had 
passed and he was going through probate but hadn't lived 
in the house for over 10 years. I purchased the property 
for $117,000, then contacted the long term tenant and told 
him that I was going to resell the property and would he 
be interested in buying. I showed him how to buy it with a 
zero down payment and resold it to him for $145,000. We 
earned $28,000 in 30 days. The owner cashed out, and the 
tenant became a homeowner with less than $3000 out of 

pocket. We sold it to him for about 10% under market so he had instant equity. We all came out 
good on this Level 1 beauty and so can you if you know the secrets!

My partner and I purchased this probate and on the day we 
closed escrow, I received an offer which netted us $65,000. My 
partner made a 62% return on his money within 45 days. We 
earned more on this probate than the average agent makes all 
year.

This Level-1 probate my partner and I purchased for less than 
80% of market value. Our profit was $18,000, and it all took 
less than 90 days. Local agents, buyers and other investors 
didn't even know the house was available until after we closed 
and put it up for re-sale.

Probate Property Examples



Here's another fine example of a big payday from Probate Real 
Estate. This home never hit the market until my partner and I 
owned it. It sold within one week and earned us $23,000. The 
only other people who even knew the house was available were 
the heirs and the attorney.

Plus! These properties were in good shape. We didn't do any cosmetic improvements or 
repairs. Compare this to the foreclosure properties you are use to!

Level 2, 3, 4 and 5 Transactions

LEVEL 2, 3, 4 and 5 Transactions

This was a Level-2 Transaction in which I earned a $7,600 
commission by listing and selling the property itself. I 
couldn't buy this property at the price I required to earn the 
minimum Level-1 profit I wanted, so I listed the property 
and sold it to a buyer from my probate buyer's bank. 
Investor's Level-2 transaction enables you to assign your 
contract to another buyer who is willing to pay more. You 
earn an assignment fee without even closing the sale!

This was a Level-3 Transacation, I could not buy at my 
price, so I listed the property. Unable to sell it myself, I 
earned a 3% commission as the listing agent while another 
agent sold it. If you're an agent you need to know how to do 
this. You are missing $ thousands in commissions. 99% of 
agents never even know the property is going to be sold 
until it's to late.

This was a Level-4 Transaction, my last chance to make 
some money on a Probate. Through my tracking efforts, I 
found a buyer for this home and overbid the original offer 
at the court confirmation hearing. The original bidder lost 
his purchase because he didn't know how to protect his low 
price offer and keep it out of court. He should have read 
my book! $52,000 Profit in 60 days!



$52,000 Profit in 60 days!
Level 4 in San Leandro.

This probate was purchased by a friend of the neighbor of the 
deceased for $205,000 and was going to court for confirmation. 
Through my research I knew this was a good one, all the 
Indicators that I teach you to look for were present. I checked the 
file, found all the terms, checked the exterior of the house (roof, 
foundation, etc) and determined the price we would bid to. In 
court we surprised the purchaser when the court asked if there 
were any other bidders. The estate attorney's real estate agent, 
who received all her probate listings, was there with an invester 

to overbid in court. He and his investor, both of whom knew me, 
were very surprised to see me stand up to bid when the court administrator asked for other 
interested parties. Bottom line, we purchased the property for $228,000, and resold it for 
$280,000 sixty days later. We did no work on the property as it was in top shape. The original 
bidder lost the house at a price he could have purchased it for if he had known how to keep it out 
of court. In addition the attorney's real estate agent lost a commission as he didn't have the 
listing, and finally the investor, who probably felt he had a lock on the property, walked away 
with nothing. Again a great example of no one knowing how to do this, EXCEPT ME! $52,000 
GROSS PROFIT!.

$52,000 Profit in 60 days!
Level 4 in San Leandro.

This one took some time to get into escrow but what a find. The 
executor was in Arizona, had an attorney there and one here locally 
who was a jerk. I dealt with the executor, made a friend and showed 
him my expertise in probate real estate. We purchased this probate 
for $225,000 in April of 2001, and were actually going to keep it 
because it had a potential lot split. We sold it for $315,000 "As-Is" 
and realized a $60,000 profit after renting it out for 8 months and 
spending a little money fixing it up.


